
What you get right 
out of the box

Callbox assigns a dedicated team to manage your campaign and 

ensure campaign objectives are met, as well as handle all other 

components, including:	

1. Marketing and  
Sales Data Enrichment

We build your ideal accounts and target stakeholders by developing your Ideal 

Customer Profile (ICP) from various data sources, including firmographics, a list 

of your active clients and competitors’ clients, prospective clients and unqualified 

accounts, and prospects with intent signals.

2. Smart Engage
and Your CRM

Callbox campaigns are powered by 

Smart Engage, our AI-driven ABM lead 

management platform. Additionally, 

Smart Engage seamlessly integrates 

with popular 3rd party CRMs, ensuring 

a seamless flow of data and optimized 

campaign performance.

PHONE COMPANY FIRSTNAME LASTNAME POSITION ADDRESS1 CITY STATE ZIPCODE COUNTRY EMAIL WEBSITE COUNTY ACTUAL ANNUAL 
SALES

ACTUAL 
EMPSIZE SICCODE SICDESC

ON FILE Altadis Usa Inc ON FILE ON FILE President 5900 N Andrews Ave 1100 Fort Lauderdale FL 33309 USA ON FILE ON FILE ON FILE ON FILE ON FILE 213101 Tobacco Products-Manufacturers

ON FILE Altadis Usa Inc ON FILE ON FILE Marketing Director 5900 N Andrews Ave 1100 Fort Lauderdale FL 33309 USA hidden@callboxinc.com ON FILE ON FILE ON FILE ON FILE 213101 Tobacco Products-Manufacturers

ON FILE Altadis Usa Inc ON FILE ON FILE Executive Vice President Sales & Marketing5900 N Andrews Ave 1100 Fort Lauderdale FL 33309 USA hidden@callboxinc.com ON FILE ON FILE ON FILE ON FILE 213101 Tobacco Products-Manufacturers

ON FILE Amerex Group Inc ON FILE ON FILE Chief Financial Officer 512 Fashion Ave # 9 New York NY 10018 USA hidden@callboxinc.com ON FILE ON FILE ON FILE ON FILE 233701 Women's and misses' suits and skirts

ON FILE Amerex Group Inc ON FILE ON FILE Chief Operating Officer 512 Fashion Ave # 9 New York NY 10018 USA hidden@callboxinc.com ON FILE ON FILE ON FILE ON FILE 233701 Women's and misses' suits and skirts

ON FILE Amerex Group Inc ON FILE ON FILE Executive Vice President512 Fashion Ave # 9 New York NY 10018 USA hidden@callboxinc.com ON FILE ON FILE ON FILE ON FILE 233701 Women's and misses' suits and skirts

ON FILE American Fruit & Produce CorpON FILE ON FILE Founder 12805 NW 42nd Ave Opa Locka FL 33054 USA hidden@callboxinc.com ON FILE ON FILE ON FILE ON FILE 5148 Fresh Fruits and Vegetables

ON FILE American Fruit & Produce CorpON FILE ON FILE Co-Founder 12805 NW 42nd Ave Opa Locka FL 33054 USA hidden@callboxinc.com ON FILE ON FILE ON FILE ON FILE 5148 Fresh Fruits and Vegetables

ON FILE American Fruit & Produce CorpON FILE ON FILE President of Administration and Procedures12805 NW 42nd Ave Opa Locka FL 33054 USA hidden@callboxinc.com ON FILE ON FILE ON FILE ON FILE 5148 Fresh Fruits and Vegetables

ON FILE Lemaitre Vascular Inc ON FILE ON FILE Chief Financial Officer 63 2nd Ave Burlington MA 1803 USA hidden@callboxinc.com ON FILE ON FILE ON FILE ON FILE 384104 Surgical instruments and apparatus

ON FILE Lemaitre Vascular Inc ON FILE ON FILE Vice President of Marketing63 2nd Ave Burlington MA 1803 USA hidden@callboxinc.com ON FILE ON FILE ON FILE ON FILE 384104 Surgical instruments and apparatus

ON FILE Lemaitre Vascular Inc ON FILE ON FILE Chief Financial Officer 63 2nd Ave Burlington MA 1803 USA hidden@callboxinc.com ON FILE ON FILE ON FILE ON FILE 384104 Surgical instruments and apparatus

ON FILE Lyne Laboratories ON FILE ON FILE President and CEO 10 Burke Dr. Brockton MA 2301 USA hidden@callboxinc.com ON FILE ON FILE ON FILE ON FILE 2834 Pharmaceutical Preparations

ON FILE Lyne Laboratories ON FILE ON FILE Vice President Operations10 Burke Dr. Brockton MA 2301 USA hidden@callboxinc.com ON FILE ON FILE ON FILE ON FILE 2834 Pharmaceutical Preparations

ON FILE Lyne Laboratories ON FILE ON FILE Vice President Administration and Finance, Chief Financial Officer10 Burke Dr. Brockton MA 2301 USA hidden@callboxinc.com ON FILE ON FILE ON FILE ON FILE 2834 Pharmaceutical Preparations

ON FILE Parlux Fragrances Inc ON FILE ON FILE Global Vice President, Marketing and Brand Development3725 SW 30th Ave Fort Lauderdale FL 33312 USA hidden@callboxinc.com ON FILE ON FILE ON FILE ON FILE 2844 Perfumes, Cosmetics, and Other Toilet Preparations

ON FILE Parlux Fragrances Inc ON FILE ON FILE Director, Public Relations & Advertising3725 SW 30th Ave Fort Lauderdale FL 33312 USA hidden@callboxinc.com ON FILE ON FILE ON FILE ON FILE 2844 Perfumes, Cosmetics, and Other Toilet Preparations

ON FILE Parlux Fragrances Inc ON FILE ON FILE Director of Global Marketing & Product Development 3725 SW 30th Ave Fort Lauderdale FL 33312 USA hidden@callboxinc.com ON FILE ON FILE ON FILE ON FILE 2844 Perfumes, Cosmetics, and Other Toilet Preparations

ON FILE Peerless Clothing ON FILE ON FILE CEO 641 Lexington Ave Fl 12 New York NY 10022 USA hidden@callboxinc.com ON FILE ON FILE ON FILE ON FILE 5136 Men's and Boy's Clothing and Furnishings

ON FILE Peerless Clothing ON FILE ON FILE Advertising Production Manager / Creative Strategist641 Lexington Ave Fl 12 New York NY 10022 USA hidden@callboxinc.com ON FILE ON FILE ON FILE ON FILE 5136 Men's and Boy's Clothing and Furnishings

ON FILE Peerless Clothing ON FILE ON FILE VP Systems and Operations641 Lexington Ave Fl 12 New York NY 10022 USA hidden@callboxinc.com ON FILE ON FILE ON FILE ON FILE 5136 Men's and Boy's Clothing and Furnishings

+Smart Engage Your CRM

3. Website and Landing 
Pages
We track and convert qualified website 

visitors and form fills, generated from both 

your website and landing pages, into sales-

ready leads and/or appointments.

Chat Support

Chat Support

Before we get started, what’ s your

name?

Learn about products

12:16 AM

My name is John, i would like to 

know about your services

12:16 AM

12:16 AM

Chat Support

In case we get disconnected, what 

is your business email?

|Write a message

12:16 AM



CALL
USA 	 +1 888.810.7464
UK 	 +44 207.442.5066
AUSTRALIA 	 +61 2 9037 2248
COLOMBIA	 +57 601 508 4456

NEW ZEALAND		 +64 9.9143122
SINGAPORE	 +65 3159.1112
MALAYSIA	 +60 3.9212.5776
HONG KONG	 +852 3.6786708

EMAIL
info@callboxinc.com
sales@callboxinc.com

5. Lead Quality Assessment 
and Improvement
We provide a comprehensive Lead Handoff Brief, 

encompassing a dossier, personalized sales introduction 

copy, touchpoints history, and a recommended sales 

cadence. This ensures a seamless sales handoff and 

equips your team with essential resources for an 

effective continuation of the sales process.

Hi <FIRST_NAME>, 

This is John, I’m expanding my professional network on LinkedIn so I can add 
value in the area of Information Technology and Business Solutions.

I would like to have the opportunity to connect with you.

Talk soon,

John 
 

Recently post video

John David

See all 13.239 employees in Linkedin

New York City, USA
Information and Technology · 4.096.762 followers

Visit websiteFollow

Home       About       Posts      Jobs      People

6467 comments1267

Managing IT projects, from 
planning and budgeting to

 

implementation and deployment

 

...

In my previous role, I was the IT manager for a small softw are 
company. I was responsible for everything from managing the IT

 

infrastructure to overseeing the development of new software 
applications.....  see more

About

See all details

www.abc232.com
Website

4. Human + AI  
Curated Content

Combining human expertise with AI technologies, we curate and optimize content 

and creatives across various channels like call scripts, emails, landing pages, SMM 

messaging, chats, and instant messages.

Hey [NAME], it was great 
speaking with you earli-
er about your interest in 
[PRODUCT/SERVICE]. I want-
ed to follow up with some 
additional information that 
I think you’ll find helpful. 

Thanks 

HIGHLIGHTS AND QUALIFIERS

Cushman & Wakefield
6130 Sprint Parkway, Suite 125  
Overland Park KS 66211

Sunday 
June 25, 2023 
12:00 pm 

Gary Schlotzauer 
Director of Engineering 
 

Phone	 913.285.5810 

Direct	 913.285.5810 

Mobile	 -----

Email	 gary.schlotzhauer@cushwake.com

Website	            https://landing.aspiriakc.com/the-new-offices-at-aspiria/ 

Location Type        Single Location 

Industry	            Real Estate

New Appointment

  Engagement History

   
Call

  Prakash Rao Mar 9, 2023  5:23PM 

 Spoke with Prakash Rao and gave an overview of VantagDX.

   
Social 
Media 

(LinkedIn)

 Hi, Gabby Jun 10, 2023 1:30 AM

I am willing to meet with you guys informally to see what you have to offer. We are not currently looking to invest in any new software 

but are interested in new innovation as we prepare for 2024. That time does not work for me but I am free on 4/13 from 1 until 3 CST. 
 

Prakash Rao, ROCKWOOL Group 

   
Email 

 Email Sent Jun 17, 2023 8:12 AM 

What Are Synthetic Transactions For Real-Time Detection? 

   
Call

  Prakash Rao Mar 9, 2023  5:23PM 

 Spoke with Prakash Rao and gave an overview of VantagDX.

   
Email

 Email Sent Mar 14, 2023  6:23AM

How Do You Monitor Your Microsoft 365 Operations, [[data:first_name:””]]? 

Recommendation on Sales Engagement:
Multichannel Sales Cadence to Close the Sales Deal  
with Prakash Rao from ROCKWOOL Group

   
1.Email

 Timeline:  Immediately after the LinkedIn conversation    

Approach: Send a personalized email to Prakash Rao, expressing gratitude for the 
conversation and reiterating the points discussed. Provide more details about the online demo scheduled for 
June 1st. Attach relevant product information and case studies showcasing the benefits of our SAAS Software 
for Teams and Office 365.

Objective:  Re-engage Prakash Rao, provide additional information, and confirm his attendance for the online 
demo.

   
2.Social 
Media 

(LinkedIn)

 Timeline:  2 days after the email    

Approach: Send a LinkedIn connection request to Prakash Rao, along with a personalized message remind-
ing him about the upcoming online demo. Share a relevant article or industry insights related to Teams and 
Office 365 to demonstrate expertise and add value to the conversation.

Objective:  Strengthen the relationship, keep the conversation active, and maintain top-of-mind awareness.

   
3.Call

 Timeline:  1 day before the online demo    

Approach: Call Prakash Rao to confirm his attendance for the online demo and address any questions or 
concerns he might have. Remind him of the benefits and unique features of our SAAS Software that were 
discussed earlier.

Objective:   Confirm attendance, address concerns, and build anticipation for the online demo.

  
4.Instant 
Message  

/ SMS

 Timeline:  On the day of the online demo, a few hours before the scheduled time    

Approach: Send a brief and friendly instant message or SMS to Prakash Rao, reminding him about the 
upcoming online demo and expressing excitement to showcase the features of Vantage DX. Provide a link or 
instructions for joining the online demo.

Objective:  Ensure Prakash Rao does not miss the online demo and create a sense of anticipation.

   
5.Email

 Timeline:  Immediately after the online demo    

Approach: Send a follow-up email to Prakash Rao, thanking him for attending the online demo and highlight-
ing the key points discussed during the session. Include any additional information or resources that were re-
quested during the demo. Mention the next steps, such as scheduling a follow-up call to address any remaining 
questions or concerns.

Objective:  Reinforce the value proposition, keep the momentum going, and move towards closing the sales 
deal.

Throughout the sales cadence, it is crucial to maintain a professional and 
personalized approach, focusing on the prospect’s needs and pain points. 
By utilizing multiple channels and carefully timing each interaction, we can  
effectively engage Prakash Rao and increase the chances of closing the 
sales deal with ROCKWOOL Group.

DraftSend

Hi Gary,

I wanted to send a quick email to introduce myself as the representative from [Your Company] who will be 

working closely with you moving forward. We’re excited to collaborate with you and provide personalized 

solutions that address your specific needs and objectives.

From what I’ve initially learned, it’s evident that your company is striving to [specific goal or challenge], and we 

understand the importance of finding the right partner to help you achieve success.

To:            						             

Subject:

 Cc           BccGary Schlotzauer

A Personalized Approach for Your Success



6. Webinar 
Promotional 
Materials

You can choose to incorporate webinars in your Callbox campaign to complement the other 

channels and tactics that we use. To promote your online event, we create marketing materials 

such as email templates, call scripts, landing pages, registration forms, and other promotional 

assets.

A. Invitation

C. Landing Page & Forms D. Promotional Materials

B. Call Script

INTRO Hi {prospect name}, this is {caller’s name} from {company 
name}. How are you doing today?

INVITATION Great. I’m giving you a call because I understand that we are all 
suffering from the fluctuating economy caused by today’s nCov 
pandemic. As a fellow B2B marketer, we have to think of ways 
to prevent our campaigns from faltering. Good thing because 
we’ve set up a webinar event that will talk about these great 
strategies to help you through this storm. This will really be 
worth your time, don’t you think?

SCHEDULE So we’ve set up two webinar schedules which will be on the 
25th and 26th of March ! PM Pacific Daylight Time. Which time 
would best fit your schedule?

REGISTRATION Great! I’ll have you registered to the event with your contact 
details {review contact details}.

CLOSING Our team is so excited to share these strategies with you! See 
you in the webinar.

E. Video Recording

CALL
USA 	 +1 888.810.7464
UK 	 +44 207.442.5066
AUSTRALIA 	 +61 2 9037 2248
COLOMBIA	 +57 601 508 4456

NEW ZEALAND		 +64 9.9143122
SINGAPORE	 +65 3159.1112
MALAYSIA	 +60 3.9212.5776
HONG KONG	 +852 3.6786708

EMAIL
info@callboxinc.com
sales@callboxinc.com

Hi {FIRST NAME},

Haven’t registered to AI-Powered Sales and 
Marketing: Customer Acquistion In the Modern 
Era yet? 

Don’t miss the chance to attend this very  
exciting webinar on July 27, 2023, 1PM ET and 
be ready to get those appointments!

After registering, you will receive a confirmation 
email containing information about joining the 
webinar.


